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  GREAT PRODUCTS 
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THE MESSAGING  

CHALLENGE 

90% Rule 
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Great Messaging   

CHALLENGE 

Customer Conversations 

Stories Skills + 

Marketing Sales 

Develop Value 
Message 

Alignment 

Deliver Value 
Message 
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Thank you!  
 

CORPORATE VISIONS 

Ted W. Ergo 

Tergo@corpv.com 

815-513-5251 
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